
Johnston &
Daniel Division

Royal Lepage
477 Mt. Pleasant Rd.

Re/Max 
Hallmark

2237 Queen St. E.

Re/Max Realtron
183 Willowdale Ave.

Homelife Bayview
Realty Inc.

505 Hwy 7

Chestnut Park Outsold its Closest Competitor by 23%

What does working with the Dominant Office mean to our Clients?

• An unparalleled record of selling fine properties

• Connected and experienced sales associates produce results

• Chestnut Park’s brand name on a property increases the probability 
  of a sale at a higher price

• Chestnut Park = Consummate Sales Associates = Satisfied Clients
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Harvey 
Kalles R.E.
2145 Avenue Rd.

Re/Max Realty
Specialist Inc.

4310 Sherwoodtowne
Blvd.

Jan. 1 - Dec. 31, 2005 Market Share by value of combined listing & selling ends.*
The top 7 of 1,415 offices registered with the Toronto Real Estate Board.

YEAR 2005

www.chestnutpark.com 416.925.9191TREB Statistics 2005. Independently Audited.   Value of MLS properties sold.*

The Entire Toronto Real Estate Board


